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GENERAL INFORMATION

The Community Reinvestment Act (CRA) requires each federal financial supervisory agency to
use its authority when examining financial institutions subject to its supervision, to assess the
ingtitution's record of meeting the credit needs of its entire community, including low-and
moder ate-income neighborhoods, consistent with safe and sound operation of the institution.
Upon conclusion of such examination, the agency must prepare a written evaluation of the
institution's record of meeting the credit needs of its community.

This document is an evaluation of the Community Reinvestment Act (CRA) performance of
People’'s Community Bank of South Carolina, Aiken, South Carolina, prepared by the
Federal Deposit | nsurance Corporation, the institution's supervisory agency, as of September
13, 2004. The agency rates the CRA performance of an institution consistent with the provisions
set forth in Appendix A to 12 CFR Part 345.



INSTITUTION RATING

INSTITUTION'S CRA RATING: Theinditution israted Satisfactory.

The bank’s CRA performance depicts a satisfactory practice of providing for the credit needs of its
asessment area. Therating is supported by the following.

Lending in Assessment Area — The bank has achieved a satisfactory record of lending within
its assessment area. A mgority of the HMDA and business loans andyzed during the
evauation period were originated to consumers resding and business entities located within the
assessment area.

Lending to Borrowers of Different Incomes and Businesses of Different Sizes— Based
on theHMDA loans andyzed, the bank has achieved a satisfactory penetration among low-
and-moderate-income leve borrowers within the assessment area. Additionaly, the business
loan sample indicates a good penetration among smal business entities.

Geographic Distribution of Loans — The bank has achieved a good geographic digtribution
for the HMDA loans andyzed and a satisfactory distribution for the business |oans sampled
relative to the various income level census tracts situated within the assessment area

Loan to Deposit Ratio — The bank’ s average net loanto-deposit ratio is consdered
reasonable reldive to its asset Sze, financid condition, loca competition, assessment area credit
needs, and locd loan demand.

Response to Complaints — The bank has not received any CRA related complaints snce the
previous evauation dated August 18, 1999.



DESCRIPTION OF INSTITUTION

Peoples Community Bank of South Caroling, Aiken, South Carolina is a Sate-chartered bank with
$122,532,378 in total assats and $78,156,536 in gross loans as of September 13, 2004. Theman
officeislocated in Aiken, South Carolina. The indtitution operates a full service branchin Aiken aswdl
as an additiond branch in nearby North Augusta, South Carolina. Additionally, the bank operates a
commercid real estate loan production office which it opened June 23, 2003. The bank owns and
operates two automated teller machines (ATMs). One of the ATMs islocated at the North August
branch while the other islocated at the main office. The inditutionis owned by People’ s Community
Capital Corporation, Aiken, South Carolina, aone-bank holding company.

Since the previous CRA evauation conducted as of August 18, 1999, the indtitution has experienced
aggregate asset growth of approximately 157 percent, primarily in theform of loan growth. Thistype of
growth is not uncommon for an inditution that has been open for a smilar time period. Peoples
Community Bank of South Carolina opened for business on September 22, 1997. The indtitution offers
awiderange of deposit and |oan products to help meet the credit needs of consumers aswell as
businesses.  Additiondly, the ingtitution provides for the credit needs of its assessment areain a manner
congstent with its Sze, financid capacity, location, resources, and local economic conditions. The bank
is reasonably accessible to dl segments of its assessment area, with accommodating hours and banking
services provided.

The bank’ s mgjor competitors within its assessment areainclude Bank of America, Wachovia Bank,
Firg Citizens Bank and Trust Company of South Carolina, Carolina First, and Security Federal Bank.
Additiondly, there are numerous smdl finance and |oan companies operating localy that provide
competitionfor the bank.

The bank’ s lending focus continues to be multi-faceted, with a strong emphasis on commercid and
busnesslending. Table 1 provides a breakdown of the bank’ s loan portfolio by |oan type, according to
the June 30, 2004, Consolidated Report of Condition and Income (Call Report). Asdefrom strong
growth in each loan category, the bank’ s portfolio composition or product mix has not changed
materidly since the previous CRA evaudtion.



DESCRIPTION OF INSTITUTION (continued)

Table 1- Loan Distribution as of June 30, 2004

Loan Type Dollar Amount (000s) Per cent of Total L oans

Construction and Land Devel opment $14,000 19.4%
Secured by Farmland $269 0.4%
Revolving open-end Residential 1-4 $9,721 135%
First Lien Residential 1-4 $10,053 13.9%
Junior Lien Residential 1-4 $35 0.1%
Multi-Family (5 or more) Residential $0 0.0%
Nonfarm/Nonresidential $27,834 38.5%

Total Real Estate Loans $61,962 85.8%
Commercial and Industrial $3,366 11.6%
Agricultural 0 0.0%
Consumer $1,945 2.7%
Credit Cards $0 0.0%
Other Revolving Credit Plans $93 0.1%
Obligations of states and political subdivisionsin $0 0.0%
theU.S.
Other Loans $32 0.0%
Lease Financing Receivables $0 0.0%
Less: Unearned Income $189 0.2%

Total Loans $72,209 100.0%

Source: Consolidated Report of Condition and Income — June 30, 2004




DESCRIPTION OF ASSESSMENT AREA

The bank’ s assessment areaincludes alarge portion of Aiken County, South Carolina (23 census
tracts) aswell as a portion of Edgefield County, South Carolina (1 censustract). Both of these counties
are components of the Augusta- Richmond County, multi-state, Metropolitan Statistical Area (MSA),
though the bank’ s assessment area does not include any of the Georgia geographies.  The twenty-four
census tracts that currently represent the bank’ s assessment areainclude four moderate-income census
tracts, fourteen middle-income tracts, and six upper-income tracts. There are no low-income census
tracts Stuated within the assessment area.

The economy within the Augusta- Richmond County M SA has begun to show some improvement in
recent months. Manufacturing employment has begun to stabilize and service-producing industries have
been rebounding. However, the unemployment rate of the metro area at 4.8 percent has nonetheless
risen dightly recently, as regiond labor markets have failed to absorb even modest expansion in the
labor force. Notwithstanding this dight increase in the unemployment rate, the economy of the MSA is
considered stable and is comprised of an extensive base of manufacturers, a core of technology-based
employers, and an expanding services sector.

The large government presence within the M SA continues to be viewed as a stabilizing force for the
area. The globa war on terroriam isfavoring the U.S. Army’s Fort Gordon, which currently employs
approximately 17,400 military and civilian workers. Recently announced plansto bring the army’s
Security Operations Center to the post is a positive indication of the importance of Fort Gordon,
particularly as more base closures are contemplated in the future. Additiondly, the M SA benefits from
severd large medica establishments as seven of the top ten employersin the metro areaare medical or
related facilities. This sector should continue to see growth as the MSA’ s share of retirement age
population increases and as new synergies emerge from within the large medica community. For
example, the Medica College of Georgia has recently announced plans to build a $54 million cancer
center that will creete an estimated 175 jobs, including highly paid research positions.

Top employers within Aiken County include the Department of Energy’ s Savannah River Site (12,000
employees), Emerson Electric, Kimberly Clark Corporation, Avondale Mills, and Pepperidge Farms.
Also within the county, there are anumber of public, private, and independent schools reflecting a
commitment toward academics, which in turn, provide numerous employment opportunities. Aiken,
South Caralinais home to University of South Carolina, Aiken Technical College, and Rose Hill
College.

Money Magazine recently named Aiken, South Carolinaas one of the top ten placesto retire, citing its
moderate climate, selection of housing, culturd environment, golf courses, and excdllent hedlth care
system among itsfavorable factors. Low hospitd costs, advanced



DESCRIPTION OF ASSESSMENT AREA (continued)

technology, and community support are the primary attributes to be recognized with regard to the
hedlthcare system.

In 2003, the estimated population of the county was 146,736, which represents a 2.9 percent increase
from the prior year. The median family income of the county during the year was $37,889, dightly
higher than the state average of $37,082. Homeownership within Aiken County during 2003 was 75.6
percent compared to the state average of 72.2 percent. The median housing vaue in the county at
$87,600 is lower than the state average of $94,900. There were 908 housing permitsissued during
2003 which represents a steady increase from the prior year.

A portion of Edgefied County is dso included within the assessment area. Edgefield County is adjacent
to Aiken County and is located in the southwest corner of South Carolina. Similar to Aiken County,
manufacturing continues to be the dominant employer within the county. Mount Vernon Mills, Inc. isthe
leading employer with approximatdy 450 employees. Other top employers within Edgefield County
include Milliken & Company, Beacon Filtration, and Delta Appliance Company. The estimated
population of the county during 2003 was 24,703, which represents asmall 0.4 percent increase from
the prior year. The median family income for the county at $35,146 islower than the state average of
$37,082. Homeownership in Edgefield County at 80.5 percent is higher than the state average of 72.2
percent. The median housing vaue in the county is $83,400, which is somewhat below the Sate
average of $94,900. There were 113 housing permits issued during 2003 which represents a positive
increase from year 2002.

Table 2 provides additional demographic information specific to the bank’ s delinested assessment area
that was utilized during the development of the bank’ s performance context. The table provides
relevant assessment area housing characteristics according to the income leve of censustracts.

Table2 - Selected Housing Char acteristics by |ncome Category of Census Tract

Geographic Income Percentage Median
Category Census | Families | Housing | Owner- Rental | Vacant | Age| Home Gross
Tracts Units | Occupied | Units Units * Value* Rent**
Low
Moderate 16.7% 13.2% 14.7% 11.9% 219% | 182% | 29 | $58592 $416
Middle 58.3% 63.4% 64.3% 64.7% 609% | 688% | 26 | $73956 $463
Upper 25.0% 23.4% 21.0% 23.4% 172% | 130% [ 19 | $123592 $589
Total / Median 100.0% | 100.0% | 100.0% 100.0% | 100.0% | 100.0% | 24 | $86,589 $474

Source: 2000 U.S. Census data, * - Owner-Occupied Units, ** - Renter-Occupied Unit

Table 3 below provides demographic data pertaining to the bank’ s assessment areardative to
county population, number of families, and number of families below the poverty leve. The




DESCRIPTION OF ASSESSMENT AREA (continued)

information is broken down according to the various income geographies comprising the bank’s
assessment areaand was also considered in developing the bank’ s performance context.

Table 3—Population, Families, and Families Below the Poverty L evel within Assessment Area

Census Tracts Number of Percentageof | Total Percentage of Families Percentage of
Families Number of Population Total Below Families Below
Families Population Poverty Level | Poverty Level By
Tract
Low (OCTs)

Moderate (4 CTs) 5,106 13.2% 20,197 14.5% 1,062 26.9%
Middle (14 CTs) 24,495 63.4% 838,542 63.6% 2489 63.2%

Upper (6 CTS) 9,042 234% 30,514 21.9% 390 9.9%
TOTAL S 38,643 100.0% 139,253 100.0% 3,941 100.0%

Source: 2000 Census Data




CONCLUSIONSWITH RESPECT TO PERFORMANCE CRITERIA

The evaluation conssts of an andysis of theinditution's HMDA reportable loans originated during year
2003 and YTD 2004 (through July 19, 2004). For both years combined, the bank’s HMDA loans
totd 49 by number and $4,830,000 according to dollar volume. Please note that year 2002 HM DA
data was not included in the andlysis, though a cursory review of same revedled lending patterns Smilar
to the HMDA data that was included in the andyds. A sampleof 31 busnessloanstotaing
$3,913,392 originated between January 1, 2004, and June 30, 2004, was andyzed during the review.
For this six month period, the universe of business loans conssted of 100 |oan originationstotaing
$14,410,832. The bank’s primary lending focus includes commercia and businesslending and to a
lesser extent resdentid 1-4 lending. Farm loans were not analyzed due to the limited volume relative to
dl other originations.

Lending in Assessment Area

The bank’ s overal record of lending within the assessment areais considered satisfactory. Regarding
the HMDA loan originations andlyzed, 89.8 percent by number and 75.1 percent by dollar volume were
originated locdly during the analysis period. The percentage of loan originations within the assessment
areawas reasonably strong not only during 2003, but through YTD 2004 as well, which indicates
consistency during the evauation period. For the inditution’s business loans, 67.7 percent by number
and 52.1 percent by dollar volume was originated within the bank’ s assessment area during the sample
period. Though not considered particularly strong, the digtribution of business |oans within the
assessment is nonethel ess considered reasonable inasmuch as the mgority of originations were local.
Please refer to Table 4 for arecap of the bank’slending digtribution for both loan categories reviewed.
The bank’ s satisfactory percentage of lending within the assessment areaisviewed as a barometer of its
responsiveness in meeting the credit needs of the individuas and families residing within the area aswell
as the businesses operating localy, commensurate with area loan demand. Loan demand within the
assessment area is characterized as reasonably strong by management, amidst strong loca competition.



CONCLUSIONS (continued)

Table4 — Combined Distribution of L oans | nside and Outside of Assessment Areas

L oan Category or Number of Loans Dollarsin L oans (000s)
Type Inside Outsde | Tota Inside Outside Total
# ] % 4| % $000s) | % | $(000s) [ % $
HMDA Loans-
0, 0, 0,
2003 subtotal 28| 849% | 5 | 151% 33 $2628 | 686% | $1,201 | 314% | $3829
HMDA Loans-
YTD 2004 subtotal 16 | 1000% | O 0.0% 16 $1,001 | 100.0% %0 0.0% $1,001
Subtotal 44 1 89.8% | 5 | 10.2% 49 $3,629 | 75.1% | $1,201 | 24.9% | $4,830
Business L oans-
0
2004 Sample 21| 67.7% | 10 | 323% 31 $2,038 521% | $1,875 | 47.9% $3,913
Total 65 | 81.3% | 15 | 18.7% 80 $5,667 | 64.8% | $3,076 | 35.2% | $8,743

Source: 2003 and YTD 2004 HMDA data and bank records.

Lending to Borrowers of Different |ncomes and Businesses of Different Sizes

Median Family Income (MFI) is established for metropolitan and non-metropolitan areas of each Sate
based on estimates by the U. S. Department of Housing and Urban Development (HUD). The
percentage of each respective MFI is then cdculated to determine the income category for each family
inthe censustract. Table 5 providesthe MH dratification for the Augusta- Richmond County MSA for
years 2003 and year 2004. The corresponding income levels were utilized during the andysis.

Table5 — Median Family Income Stratification

INCOME LEVEL 2003 2004

MFI = $51,000 MFI =$51,700
Low
L essthan 50% of MFI $0 - <$25,500 $0 - <$25,850
Moderate
=50% <80% of MFI $25,500 - <$40,800 $25,850 - <$41,360
Middle
=80% <120% of MFI $40,800 - <$61,200 $41,360 - <$62,040
Upper
=>120% of MFI $60,000 and greater $62,040 and greater

Source: U.S Department of Housing and Urban Devel opment
HMDA Loans

Tables 6 and 7 reflect the bank's lending distribution for year 2003 and Y TD 2004 HMDA |oans,
according to income leve of borrower. Please note that the tables only include loans made within the
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bank’ s assessment area for which income information was avalable. The digtribution of HMDA loans
according to income level of borrower is consdered reasonable. For 2003 as
CONCLUSIONS (continued)

well as YTD 2004, the bank’sleve of lending (by number) is comparable to the percentage of low-
and-moderate-income families resding within the assessment area. In terms of number of originations,
the percentage of originaionsto low-income individuas lagged this demographic benchmark while the
percentage of originations among moderate-income families dightly exceeded demographics. Likewise,
based on dollar volume, theleve of lending to low-and-moderate-income level borrowers was
comparable to, though dightly below, the percentage of low-and-moderate-income familiesresding
within the assessment area.  When considering the bank’ s loan penetration relative to income level of
borrower, it bears Sgnificance that 49.2 percent of the low-income families resding within the
asessment area are considered below the poverty level with regard to income. Such low income levels
among families often trandates into limited lending opportunities for a bank, which in turn, can negatively
influence lending penetration according to borrower income level. This demographic factor
notwithstanding, the bank has maintained a reasonable lending penetration among low-and-moderate-
income level borrowers.

Table 6 — Digtribution of HM DA L oansby Income L evel of Borrower

Median Total 2003 YTD 2004 Total
Family Families
Income L evel # % # % # % # %
Low 8,119 21.0% 3 12.5% 1 11.1% 4 12.1%
Moderate 6,175 16.0% 5 20.8% 1 11.1% 6 18.3%
Middle 8,021 20.8% 3 12.5% 1 11.1% 4 12.1%
Upper 16,328 | 42.2% 13 54.2% 6 66.7% 19 57.5%
Total 38,64 | 100.0% 24 100.0% 9 100.0% 33 100.0%
3

Source: 2000 U.S. Census and 2003 and YTD 2004 HMDA data

Table7 — Digtribution of HM DA L oansby Income L evel of Borrower

Median Total 2003 YTD 2004 Total
Family Families
Income Leve # % $(000s) % $(000s) % $(000s) %
Low 8119 21.0% $56 2.5% $36 6.9% $92 34%
Moderate 6,175 16.0% $287 12.9% $20 3.8% $307 11.2%
Middle 8,021 20.8% $122 5.5% $56 10.7% $178 6.4%
Upper 16,328 | 42.2% $1,763 79.1% $413 78.6% $2,176 79.0%
Total 38,64 | 100.0% | $2,228 | 100.0% $525 | 100.0% | $2,753 | 100.0%
3

Source: 2000 U.S. Census and 2003 and YTD 2004 HMDA data

Business Loans
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Tables 8 and 9 illugtrate the bank’ s distribution of business loans sampled, based on gross
annud revenue of the businesses aswadl as actud Sze of the businessloans. The tablesinclude
CONCLUSIONS (continued)

only those loans originated within the assessment area. For purposes of the analysis, asmadl busnessis
defined as a business entity having annua revenues (or sdes) in an amount not greater than $1 million.
Based on the business |oans sampled, the bank has demonstrated a good penetration among small
business entities. During the sample period, 76.2 percent of the business loans originated by the bank
(by number) were to smal business entities, whichis dightly above the percentage of businesses
operating within the assessment area reporting revenues of $1 million and less, i.e. 66.4 percent.
However, it should be recognized that according to business geo-demographic data, 29.8 percent of the
busi nesses operating within the assessment area (1,852 entitiesin dl) did not report annua revenues.
After discussions with management, it is believed that a considerable percentage of those businesses are
aso likdy to be smdl business entities. Consequently, even though annua revenue datais not available
for dl busnesses within the assessment area, the 66.4 percent point of reference regarding the number
of small businesses is nonetheless useful for comparative purposes. With that in mind, the bank’s
lending performance for thisloan category is viewed as good Snce a mgority of the bank’s business
loan originations were to small business entities.

Table 9 provides arecap (number and dollar volume) of business loans originated by the bank during
the sample period according to loan Size. The largest concentration of loans sampled (i.e. 76.2 percent
by number) were to smd| business entities with an origind loan size in the range of $100,000 and less.
Moreover, the average |oan size among the twenty-one loans andyzed in this digtribution was
$126,238. A concentration of loan originations in this dollar range further vaidates the bank's
responsiveness to the credit needs of the small business entities located within the assessment area and
equates to an excdllent penetration according to loan size,

Table 8 - Distribution of Business L oans by Gross Annual Revenue of Business — 2004 Sample Period

Gross Annual Revenues (000s) <=$1,000 >%$1,000 Revenues Not Total
Reported

Business Number 4,125 238 1,852 6,215

Distribution Per cent 66.4% 3.8% 29.8% 100.0%
Number 16 5 21

Business L oans Per cent 76.2% 23.8% 100.0%
Dollar (000s) $1,033 $1,044 $2,077
Per cent 49.7% 50.3% 100.0%

Source of Business Distribution: 2004 Business Geo-demographic Data and bank records.

Table9 — Distribution of Small Business L oans by L oan Size— 2004 Sample Period

L oan Size (000s) Number of L oans Per centage Dollar Volume (000s) Per cent of Loans

<=$100 16 76.2% $672 33.0%
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>$100 but <=$250 3 14.3% $531 26.0%
> $250 but <=$500 2 9.5% $335 41.0%
> $500 but <=$1,000 0 0.0% $0 0.0%

Totals 21 100.0% $2,038 100.0%

CONCLUSIONS (continued)

Geogr aphic Digtribution of L cans

HMDA Loans

Tables 10 and 11 reflect the number and dollar amount of 2003 and Y TD 2004 HMDA origingtions
within the various income geographies comprising the bank’ s assessment area. Loans that were
originated outside of the bank's assessment area were excluded from the analysis. Also, please note
that two of the census tracts previoudy classified as moderate-income tracts were re-classified as
middle-income tracts beginning in 2004. There were no low-

income census tracts during 2003, nor are there any during 2004.

For 2003, the percentage of originations (by number) within the moderate-income census tracts at 34.6
percent gppreciably exceeds the percentage of owner occupied housing units Stuated within those
tracts, i.e. 20.4 percent. Moreover, the dollar volume of HMDA loan originations at

27.1 percent of totd originations likewise exceed this demographic benchmark percentage. Such a
digribution isindicative of excdlent performance, particularly when considering that 17.5 percent of dl
families resding within the Sx moderate-income tracts per 2003 geo-demographic data were actudly
below the poverty leve with regard to income.

For YTD 2004 HMDA loans, the percentage of originations (by number) within the moderate-income
censustracts at 12.5 percent is commensurate with the percentage of owner occupied housing units
Stuated within those tracts, i.e. 11.9 percent. Moreover, the dollar volume of HMDA loan origingtions
within the moderate-income tracts at 9.0 percent of originations is comparable to, though dightly below
assessment area demographics. Such a penetration is indicetive of reasonable performance.

Table10 — Digtribution of HM DA L oans by Income Category of Census Tract

CensusTract 2000
Income L evel % of Owner Occupied Year 2003 HM DA Distribution
Housing Units

% # % $(000s) %
Low(0CTs)
Moderate (6 CTs) 20.4% 9 34.6% $693 27.1%
Middle (12 CTs) 56.2% 10 3B5% $708 27.5%
Upper (6CTYs) 23.4% 7 26.9% $1,167 454%
Total 100.0% 26 100.0% $2,573 100.0%
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Source: 2000 U. S Census and 2003 HMDA data

CONCLUSIONS (continued)

Table 11— Digtribution of HM DA L oans by I ncome Category of Census Tract

Census Tract 2000
Income L evel % of Owner Occupied YTD 2004 HMDA Distribution
Housing Units

% # % $(000s) %
Low(0CTs)
Moderate (4 CTS) 11.9% 2 125% $90 9.0%
Middle(14 CTs) 64.7% 9 56.3% $637 63.6%
Upper (6 CTY9) 234% 5 31.2% $274 2714%
Total 100.0% 16 100.0% $1,001 100.0%

Source: 2000 U. S Census and YTD 2004 HMDA data

Business L oans

For the business loans sampled, the distribution of loans originated within the moderate-income

tracts (by number) is adequate, given the compstition is these areas, even though the percentage is
somewhat below the percentage of businesses located within those tracts. Specifically, 22.6 percent of
al businesses located within the assessment area are located within the four moderate-income tracts.
By comparison, 9.5 percent of the business loans sampled (by number) were to business entities located
within the moderate-income census tracts. The bank’ s dollar volume of businessloan originationsin the
moderate-income tracts at 12.0 percent, likewise, is below the percentage of businesses located within
those tracts. Congdering that the bank’ s loan digtribution based on the number of originationsis
adequate in light of the loca didtribution of businesses and competition and aso considering the bank’s
focus on smal business operators who often seek smaler dollar loans in comparison to larger entities,
the bank’ s geographic digtribution of business loansis consdered reasonable and indicates adequate
responsiveness in its business lending.

Table 12 - Distribution of Business L oans by | ncome Category of Census Tract

IncomeL evel of BNA Low | Moderate Middle Upper Total
Distribution of Businesses Number N/A 1,402 3472 1,341 6,215
In Assessment Area Per cent N/A 22.6% 55.9% 21.5% 100.0%
2004 Number N/A 2 17 2 21
Business Business Per cent N/A 9.5% 81.0% 9.5% 100.0%
Loans Loan Dollar (000s) | N/A $244 $1,695 $99 $2,038
Sample Per cent N/A 12.0% 83.1% 49% 100.0%
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Source of Business Distribution: 2004 Business Geo-demographic Data and bank records.

CONCLUSIONS (continued)

L oan-to-Deposit Ratio

People' s Community Bank of South Carolina s average net |oan-to-deposit (NLTD) retio of 72.1
percent was caculated utilizing cdl report data for the period preceding the bank’ s previous

CRA evauationof August 18, 1999. The bank’s most recent NLTD ratio was 67.7 percent as of
June 30, 2004. Though the bank operatesin an area comprised of numerous financia ingtitutions, none
were identified within or close to the assessment area that are consdered smilarly Stuated with regard
to size and nature of operations to People’s Community Bank of South Carolina. In fact, most of the
inditutions in the area are branches of large, regiond ingtitutions. Therefore, peer data derived from the
Uniform Bank Performance Report (UBPR) was used asa NLTD benchmark for comparison
purposes. The average NLTD ratio as of June 30, 2004, as derived from the UBPR is 78.8 percent.
Though dightly below, Peoples Community Bank of South Carolina’sratio compares favorably to peer
data, which isindicative of reasonable performance.

Response to Complaints

The bank has not received any CRA-related complaints since the last evaluation.

Compliance with Anti-Discrimination L aws and Regulations

No violations of the substantive provisons of the anti-discriminatory laws and regulations were identified
during the evauation.
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DEFINITIONS
GEOGRAPHY TERMS

Block: Smadl areas bounded on dl sides by visble features such as streets, roads, streams or rail road
tracks, and invisble features like city or town boundaries or property lines. Blocks are subdivisons of
census tracts or block numbering areas (BNA), and are assigned a unique three-digit number.

Block Group: Clugters of blocks within a censustract or BNA, having afour-digit number and a
three-digit suffix. Thefour-digit number corresponds to the same number given to the censustract or
BNA inwhichit islocated.

Block Numbering Areas (BNAs): Statigticd subdivisons of a county for grouping and numbering
blocks in non-metropolitan counties where local census Statistica area committees have not established
censustracts. BNAs do not cross county lines.

Census Tract: Smadl subdivisons of metropolitan and other densely populated counties. Census tract
boundaries do not cross county lines; however, they may cross the boundaries of metropolitan satistica
areas. They usudly have between 2,500 and 8,000 persons, and their physica size varieswiddy
depending upon population dengty. Census tracts are designed to be homogeneous with respect to
population characterigtics, economic status, and living conditions to alow for datistica comparisons.

Metropolitan Area (MA): One or more large population centers and adjacent communities that have

ahigh degree of economic and socid integration. Each MA must contain either a place with a minimum

population of 50,000 of Census Bureaudefined urbanized area and atotad MA population of at least
100,000 (75,000 in New England). An MA comprises one or more centra counties and may include

one or more outlying counties that have close economic and socid relaionships with the central county.
In New England, MAs are composed of cities and towns rather than whole counties.

Metropolitan Statistical Area (M SA): One or more metropolitan areas that have economic and
socid ties.

Primary Metropolitan Statistical Area (PMSA): A large urbanized county or cluster of counties
that demondrate very strong internal economic and socid links, in addition to close ties to other portions
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of thelarger area. If an areaquaifiesasan MA and has more than one million persons, PMSAs may
be defined within it.

Consolidated Metropolitan Statistical Area (CM SA): The larger areaof which PMSAs are
component parts.

GEOGRAPHY TERMS (continued)

Non-Metropolitan Area: All areas outsde of metropolitan areas. The definition of non-
metropolitan areais not consistent with the definition of rurd areas. Urban and rurd
classfications cut across the other hierarchies; for example, thereis generadly both urban and
rurd territory within both metropolitan and non-metropolitan aress.

Urban Area: All territories, populations, and housing units in urbanized areas and in places of 2,500 or
more persons outsde urbanized areas. More specificdly, “urban” congsts of territory, persons, and
housing unitsin: places of 2,500 or more persons incorporated as cities, villages, boroughs (except in
Alaskaand New Y ork), and towns (except in the New England states, New Y ork, and Wisconsin) but
excluding the rura portions of “extended cities’; census designated place of 2,500 or more persons,; and
other territory, incorporated or unincorporated, including in urbanized aress.

Rural Area: Teritories, populations and housing units that are not classfied as urban.

HOUSING TERMS

Family: Includes a householder and one or more other persons living in the same household who are
related to the householder by birth, marriage, or adoption. The number of family households dways
equas the number of families; however, afamily household may aso include non-rdatives living with the
family. Families are classfied by type as either amarried-couple family or other family which is further
classfied into “mae householder” (afamily with amae householder and no wife present) or “femde
householder” (afamily with a female householder and no husband present).

Household: Includes dl persons occupying ahousing unit. Persons not living in households are
classfied asliving in group quarters. In 100 percent tabulations, the count of households aways equas
the count of occupied housing units.

Housing Unit: Includes a house, an apartment, a mobile home, a group of rooms, or a single room that
is occupied as separate living quarters.
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Owner-Occupied Units: Includes units occupied by the owner or co-owner, even if the unit has not
been fully paid for or is mortgaged.

INCOME TERMS

Median Income: The median income divides the income ditribution into two equa parts, one having
incomes above the median and other having incomes below the median.

Area Median Income: The median family income for the MSA, if aperson or geography islocated in
an MSA; or the statewide non-metropolitan median family income, it a person or
geography is located outside an MSA.

Family Income: Includes the income of al members of afamily that are age 15 and older.

Household Income: Includes the income of the householder and dl other personsthat are age 15 and
older in the household, whether related to the householder or not. Because many households consst of
only one person, median household income is usudly less than median family income.

L ow-Income: Individud income that is less than 50 percert of the area median income, or amedian
family income that isless than 50 percent in the case of a geography.

M oder ate-Income: Individua incomethat is at least 50 percent and less than 80 percent of the area
median income, or amedian family incomethat is at least 50 and less than 80 percent in the case of a

geography.

Middle-Income: Individua incomethat is at least 80 percent and less than 120 percent of the area
median income, or amedian family income that is at least 80 and less than 120 percent in the case of a

geography.

Upper-Income: Individua income that is more than 120 percent of the area median income, or a
median family income that is more than 120 percent in the case of a geography.

HUD Adjusted Income Data: The U.S. Department of Housing and Urban Development (HUD)
issues annud estimates which update median family income from the metropolitan and non-metropolitan
areas. HUD gtarts with the most recent U.S. Census data and factors in information from other sources
to arrive at an annua estimate that more closdly reflects current economic conditions.
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OTHERTERMS

Home Mortgage Disclosure L oan Application Register (HMDA LAR): TheHMDA LARs
record al applications received for residentiad purchase, refinance, home improvement and temporary-
to-permanent congtruction loans.

OTHER TERMS (continued)

Small Business L oan: A loan included in “loansto small businesses’ as defined in the Consolidated
Report of Condition and Income (Call Report). These loans have origind amounts

of $1 million or less and are either secured by non-farm nonresidentia properties or are classified as
commercid and indudtrid loans.

Small Farm Loan: A loan included in “loansto smdl farms’ as defined in the indructions for
preparation of the Consolidated Report of Condition and Income (Call Report). These loans have
origina amounts of $500,000 or less and are either secured by farmland, including farm residentid and
other improvements, or are classfied as loans to finance agriculturad production and other loansto
farmers.
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